
The real estate business requires fierce competitors to
cooperate if agents are to serve their clients and be 
successful.” For two decades as a top producing realtor

himself, David Faudman developed a keen understanding of the
real estate game. Yet his strong business background—including
a Stanford MBA and years as a Management Consultant at Bain
& Company—told him that the process of buying and selling
homes needn’t be so arduous, inefficient, or stressful. In 1995, 
a light bulb went off and the result was Top Agent Network, 
a private, online information exchange system for top producing
agents in local markets. Membership gives both agents and
their clients a competitive advantage. As David loves to say,
“Here’s to lots of closed escrows!”

DAVID FAUDMAN

Top Agent Network, Inc.
101 California Street, Suite 2450

San Francisco
415.240.4530

www.TopAgentNetwork.com
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